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Job Description


	About us

	Onwave are a market leading managed connectivity services provider and Mobile Virtual Network Operator that offer leading-edge services and future-proof network technologies built around our own, fully durable, core network.

Working predominantly within the infrastructure, construction and engineering sectors both within the UK and overseas, where there is a requirement for access to high-speed networking. Onwave focus on delivering fast, reliable, resilient and secure solutions to blue chip customers using a wide array of backhaul technologies including Wireless, Fixed Line, Starlink Satellite and Mobile.

Onwave also deliver a range of in-house software and data solutions such as our OWL technology, this combination of solutions provides successful candidates with opportunities to gain knowledge and develop their skills within a business that encompasses both networking and technology.



	About the role

	We are looking for an enthusiastic and driven Partner Development Executive to support the growth of our reseller and partner network. This is an ideal role for someone looking to take their first or second step in a commercial career, with a genuine interest in technology and channel sales. You will be supported by an experienced team while being given real responsibility from day one.
You will assist in onboarding new resellers, help nurture existing partner relationships, and act as a key point of contact for day-to-day partner queries. Working closely with the sales and marketing teams, you will make sure our partners have the tools, knowledge, and support they need to sell Onwave's products with confidence.



	Your main duties

	· Support the recruitment and onboarding of new resellers, agents, and channel partners across our Connectivity and Starlink business
· Maintain and develop relationships with existing partners through regular contact, identifying opportunities to grow their sales activity
· Assist with partner training sessions, ensuring partners remain up to date on products and propositions
· Coordinate with internal teams to resolve partner queries efficiently and professionally 
· Maintain accurate CRM records, tracking partner activity and pipeline 
· Help prepare partner-facing materials including presentations, product guides, and promotional content 
· Attend trade events and networking opportunities where appropriate






	What We’re Looking For

	You will have some experience in a sales support, customer-facing, or account management role — ideally within technology, telecoms, or a similar environment, though this is not essential. You are a strong communicator who enjoys building relationships and is not afraid to pick up the phone. You are organised, eager to learn, and comfortable managing multiple tasks at once. Familiarity with CRM tools is helpful but not required. A positive attitude and willingness to get stuck in matters more than a lengthy CV.

Note
· BPSS checks will be carried out by Onwave.



	What You’ll Get

	A competitive entry-level base salary with a performance-related commission structure. Hands-on experience in channel sales with a business that is genuinely growing. A supportive and collaborative team environment. Clear progression pathways as the partner programme scales.






If this sounds like you, let us know using the details below!
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